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Rich’s practice also involves a variety of other commercial matters such as
license agreements, financing, and general corporate counseling, and he
frequently handles the supervision and coordination of litigation and related
strategies. In addition to his transactional practice, Rich maintains an active
tax practice. Rich currently serves on the firm's Executive Committee and has
been chair of the firm’s Financial Management Committee for more than 15
years.

Client Work
Rich serves as outside general counsel to a variety of mid-market companies
and as a key member of the executive team. He regularly handles matters
involving the organization and structure of new businesses, the acquisition,
and sale of businesses, and business reorganizations. A substantial portion of
his practice involves the negotiation, creation, and unwinding of complex joint
ventures.
Rich’s transactional work crosses a broad spectrum of industries, which
include healthcare, technology, manufacturing, real estate, and alcoholic
beverages.
Rich is also active in the field of professional sports. He handled the acquisition
of the Tampa Bay Rays and the sale of the Charlotte Bobcats and has
represented investors in the Memphis Grizzlies and Atlanta Hawks.
Recent representative transactions include the acquisition of Snapfish from
Hewlett Packard; the sale of the Kenwood Winery to Pernod Ricard; the sale of
Rapid Advance to Rockbridge Growth Equity; the sale of a controlling interest
in the Miraval Resort in Tuscon Arizona to KSL; the sale of Bisnow Media to
the Wicks Group; the acquisition of Whisle Labs; and the sale of ARPC to
Madison Dearborn Partners.
His client work in the healthcare area regularly involves M&A work, physician

and hospital joint ventures, and the syndication, acquisition, and sale of
diagnostic imaging centers, dialysis centers, and outpatient surgery centers.
He has been active in both the buying and selling of large physician practices
involving physician practice management companies.
In the financing area, on the borrower’s side, Rich often represents clients in
connection with asset-based borrowing. On the lender side, he has represented
a variety of “angel investors” and venture capital funds in connection with
“equity”-type financing of technology startups.
In his tax practice, Rich’s work is primarily transactional-focused and involves
structuring and implementing M&A transactions as well as partnerships and
joint ventures. Rich also advises clients on a wide range of federal and state
tax issues with particular emphasis on tax issues affecting not-for-profit
organizations and their affiliated for-profit subsidiaries.

Bar Admissions
District of Columbia

